
Semiconductor 
shortage crimps 
global supplies
WASHINGTON: A shortage of semiconductors has
sent shockwaves through the global economy,
squeezing supplies of everything from cars to head-
phones. The dearth of chips has exposed the modern
world’s reliance on these miniscule components, the
basic building blocks of computers which allow
electronic devices to process data. Why is the short-
age happening, and what can be done about it? How
is the shortage linked to the pandemic? 

The start of the COVID-19 crisis in early 2020
prompted a global spending spree on electronic
items-from extra monitors as people rushed to set
up home offices, to televisions and games consoles
for beating lockdown boredom. Temporary factory
closures due to the pandemic also put pressure on
supplies. And as plants reopened, electronic goods
producers continued to place orders-creating an
ever-increasing backlog for the chips, which can be
just a fraction of a millimetre long.

The pandemic isn’t the only factor. A storm briefly
halted production at several plants in Texas in
February, and a fire ripped through a Japanese fac-
tory in March. US-China tensions are also part of

the story. Last August, the US banned foreign com-
panies whose chips use American technology from
selling to Chinese tech giant Huawei, over espionage
allegations.

Huawei began stockpiling semiconductors ahead
of the sanctions coming into effect, and other com-
panies followed their lead, further straining supplies. 

Which industries have been hit?
The car industry has been the most visible victim

so far, with many brands forced to slow their output
in recent months. As automakers slashed production
early in the pandemic, their chip suppliers turned to
clients from other sectors-namely the makers of
electronic goods in high demand due to the pan-
demic. That has left car brands, from Volkswagen to
Volvo, scrambling to get hold of semiconductors
now that sales are revving up again.

Smartphone makers had been relatively protected
so far as they had existing stockpiles of chips, but
they too are starting to suffer. Apple CEO Tim Cook
warned this week that the shortages are set to hit
the production of iPhones and iPads. Smaller phone-
makers are likely to be worse affected, analysts say.

Games consoles like the PlayStation 5 and Xbox
Series X have also been in short supply. So great is
the clamor among gamers to get hold of chip-pow-
ered graphic cards needed for their playing, that
they have been resorting to increasingly unusual
strategies. The die-hards are tuning into live-streams
on YouTube and Twitch, which ring an alarm every

time a card is listed for sale online.
Governments are hurrying to boost their chip-

making capacities, meanwhile. In May, South Korea
announced a whopping $451 billion investment in its
bid to become a semiconductor giant, while the US
Senate last month voted through $52 billion in subsi-
dies for chip plants, known as “fabs”. The European
Union is seeking to double its share of global chip-
manufacturing capacity to 20 percent of the market
by 2030. But factories cannot open overnight-par-
ticularly those that make semiconductors, a delicate
process that involves pressing layers of chemicals
into silicon. — AFP

KUWAIT: Zain Group, a leading  telecom innova-
tor in seven markets across the Middle East and
Africa announces the creation of Zain Ventures and
the closing of investments and signing a
Memorandum of Understanding (MoU) with both
Pipe and Swvl to support their growth across Zain’s
regional footprint and beyond. 

Zain Ventures was recently established to com-
plement the existing investment portfolio of Zain
Group and open the door to future investment
opportunities in the venture capital, FinTech and
Tech World, focusing on digital innovations in the
fast-growing electronic services and startup
ecosystem. 

Pipe is a fast-growing US-based FinTech recog-
nized as the world’s first trading platform for recur-
ring revenues with its recent fund-raising valuing
the entity at $2 billion in just under a year since its
public launch in June 2020, making it one of the
fastest fintech to reach this valuation in history.
Swvl is transforming the $1 trillion global mass tran-
sit market. The Company’s proprietary mobility
solutions, powered by cutting-edge technology, are
helping to solve mass transit supply and demand
challenges in complex, emerging markets - empow-
ering massively underserved communities with
transportation solutions that are reliable, conven-
ient, safe, and affordable. It currently operates
across 10 cities in the UAE, Saudi Arabia, Jordan,
Egypt, Kenya and Pakistan. 

Swvl is set to go public through a formidable
merger with the women-only led special purpose
acquisition company (SPAC), Queen’s Gambit
Growth Capital, in collaboration with Agility, Luxor
Capital Growth and Zain, valuing the startup at $1.5
billion marking it as the first $1 billion plus unicorn
from the Middle East to list on Nasdaq and the only
tech-enabled mass transit solutions company to list
on any stock exchange. The transaction is expected
to generate gross proceeds of up to US$445 mil-
lion, which will be used to fund and accelerate
Swvl’s growth plan with a goal of driving $1 billion
of annual gross revenue and expanding to 20 coun-
tries by 2025.

Bader Al-Kharafi, Zain Vice Chairman and Group
CEO commented, “The establishment of Zain
Ventures is another step in Zain Group’s ‘4Sight’
strategy and progression to become a full-fledged
digital services company. We have already enjoyed
tremendous success in the investments we have

made in venture capital entities and startups that
show promising potential for boosting our revenues
in new and developing verticals, and formalizing
these investments under a single entity at this time
will create shareholder value.” 

“We are extremely excited and confident that
Zain Ventures’ first investments in fast-growing and
world-leading entities in their respective industries,
Pipe and Swvl will be value accretive to all parties
as we accelerate their growth across the region and
beyond. We are keen on participating in and
encouraging the global entrepreneurial startup
ecosystem.”

In regard to Swvl, Al-Kharafi noted, “Zain
grasped the opportunity to invest in Swvl for rea-
sons that are also core to our Sustainability,
Diversity and Inclusion corporate strategy: 

1) Supporting national transport infrastructure
and optimizing mobility; 

2) Serving the under privileged; 
3) Sustainability and environmentally friendly; 
4) Women empowerment and safety; 
5) Unlimited synergies with Zain’s footprint

across the region. 
The Zain team looks forward to playing its

strategic role and being part of Swvl’s trajectory
growth and global success story,” he said. 

Commenting on the two entities, Malek

Hammoud, Chief Investment and Digital
Transformation Officer added, “Pipe is a start-up
that is re-writing the rule book on fintech develop-
ment, and in which many other prominent and
shrewd venture capitalists and investment compa-
nies are supporting strongly, as shown by the latest
round of funding we all participated in. We believe
Pipe offers an incredible opportunity for capital
appreciation and revenue growth and we look for-
ward to participating in its continuing expansion as

more clients are added to the platform.”
Regarding Swvl, Hammoud added, “The enor-

mous and relatively untapped entrepreneurial tal-
ents of the region are being showcased to the start-
up ecosystem global community through this trans-
action that will see Swvl as the first $1bn+ unicorn
from the Middle East to list on Nasdaq.”

More on PIPE
Pipe was founded in September 2019 with the

mission of giving Software as a Service (SaaS)
companies a way to receive their revenue upfront,
by pairing them with investors on a marketplace
that pays a discounted rate for the annual value of
those contracts. The company has achieved a $2
billion valuation in just under a year since its public
launch in June 2020, making it one of the fastest fin-
tech to reach this valuation in history. 

The goal of the platform is to offer companies
with recurring revenue streams access to capital, so
they are not required to dilute their ownership by
accepting external capital or forced to take out
loans. Over 4,000 companies have signed up on the
Pipe trading platform since its public launch in June
2020. The company’s tradable annual recurring rev-
enue (ARR) on its platform is in excess of $1 billion
and trending toward $2 billion, with tens of millions
of dollars currently being traded every month. 

More on Swvl
In just four years, Swvl has become the industry

leader in mass-transit across 10 cities in Egypt,
Kenya, Pakistan, the UAE, Saudi Arabia and Jordan
with plans to expand to 20 countries by 2025.
Swvl’s revenues and markets have grown rapidly,
with more than 1.4 million riders booking more than
46 million rides to date with thousands of drivers on
Swvl’s platform. 

Featuring diversified transit offerings that, in

just a few short years, Swvl services have evolved
from daily commuting to inter-city retail travel, to
Software as a Service (“Saas”) and Transport as a
Service (“TaaS”) offer ings for businesses,
schools, universities and other critical service
organizations.

Swvl’s established user base has a track record
of loyalty, with more than 20 percent of inter-city
riders opting to use multiple platform offerings.
Further, the Company empowers drivers in emerg-
ing markets - who frequently experience income
uncertainty from existing mass transit operations -
to earn approximately double that of other ride-
sharing platforms. With its SaaS and TaaS offerings,
Swvl has already enabled more than 100 organiza-
tions around the world to reduce costs through
dynamic routing, network planning, demand estima-
tion, fleet optimization, and other leading transit
services. 

More on Zain Ventures
Investing in the world of venture capital provides

Zain with a vast range of opportunities to diversify
and expand its reach in the surrounding ecosystem.
Over the years, Zain has expanded its relationship
with regional and international venture capital
funds such as MEVP, Wamda, and Colle Capital,
supporting the respective portfolio companies
whenever appropriate.  Zain has also continued its
active engagement in direct strategic investments in
a variety of promising startups from the region,
offering them support on multiple fronts including a
wide geographical reach and progressive customer
base for expansion opportunities. 
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Bangladeshis rush 
back to work as 
factories reopen 
DHAKA: Hundreds of thousands of
Bangladeshi garment workers rushed back to
major cities Saturday, besieging train and bus
stations, after the government said export facto-
ries could reopen despite a deadly coronavirus
wave. With the economy badly hit by the pan-
demic, the government excluded the factories
that supply top brands in Europe and North
America from a nationwide lockdown order.

Authorities had ordered factories, offices,
transport and shops to close from July 23 to
August 5 as daily coronavirus infections and
deaths hit record levels. Officially, Bangladesh
has reported 1.2 million cases and more than
20,000 deaths. Experts say the real figures are
at least four times higher. The government said
however that the country’s 4,500 garment fac-
tories, which employ more than four million
people, could reopen from yesterday, sparking a
rush back to industrial cities. The influential gar-
ment factory owners had warned of “cata-
strophic” consequences if orders for foreign
brands were not completed on time.

Hundreds of thousands who had gone back
to their villages to celebrate the Eid al Adha
Muslim festival and sit out the lockdown, head-
ed to Dhaka in any available transport-some
just walking in the monsoon rain. At the Shimulia
ferry station, 70 kilometers (45 miles) south of
Dhaka, tens of thousands of workers waited
hours for boats to take them to the capital.
Garment factory worker Mohammad Masum,
25, said he left his village before dawn, walked
more than 30 kilometers (20 miles) and took
rickshaws to get to the ferry port. “Police
stopped us at many checkpoints and the ferry
was packed,” he said. “It was a mad rush to get
home when the lockdown was imposed and now
we are in trouble again getting back to work,”
Jubayer Ahmad, another worker, told AFP.
Bangladesh is the world’s second largest gar-
ment exporter after China and the industry has
become the foundation of the economy for the
country of 169 million people. —AFP

Zain Ventures invests in Pipe.com and 
swvl.com to push growth across Mideast

Bader Al-Kharafi: The launch of Zain Ventures opens up more value accretive opportunities

Making semiconductors is a delicate process that
involves pressing layers of chemicals into silicon. —AFP

• US based Pipe, valued at $2 billion, is the world’s first trading plat-
form for recurring revenues

• Swvl is a provider of transformative mass transit and shared mobility
solutions across region, set to become the first $1 billion plus unicorn
from the Middle East to list on the Nasdaq

Luxury looks 
homeward as COVID
curtails travel
PARIS: The luxury sector has flashed back from
the COVID-19 pandemic but the crisis is still put-
ting a crimp in travel, a key part of the market.
Industry giants have reported results that show the
world’s well-heeled are splurging on luxury goods
as sales surpass even pre-pandemic levels.

LVMH-home to Louis Vuitton, Moet, Fendi, and
Kenzo brands among others-saw first-half sales climb
by 11 percent above their pre-pandemic level to 28.7
billion euros (34.1 billion) as it reported a profit of 5.3
billion euros, a whopping 64 percent increase from
2019. Rival Kering-which owns the Gucci and
Balenciaga brands-bested its pre-pandemic level by 8.4
percent with a record 8 billion euros in sales. Hermes
reported a 29-percent jump to 4.0 billion in sales.

Both recorded profits of more than a billion
euros, beating expectations. The Swiss luxury
group Richemont-Cartier, Piaget, and Montblanc-
beat its pre-pandemic level in the second quarter
by 18 percent, while Italy’s Prada bested 2019 first-
half sales by eight percent. It is the “upper middle
class, the rich and ultra-rich untouched by the cri-
sis” who could not travel or eat out and instead
bought luxury goods, said Arnaud Cadart at asset
manager Flornoy. The Chinese, “who represent 35
to 40 percent” of luxury customers, are still crucial,
he added. But while Chinese buyers previously
made a lot of their purchases while visiting Europe,
they are now making them at home.

‘Violent rebound in the United States’ 
In fact, “what was surprising was not so much the

recovery in China but the violent rebound in the
United States,” remarked Erwan Rambourg a sector
analyst and author of “Future Luxe: What’s Ahead
for the Business of Luxury”. Compared with previ-
ous crisis recoveries, after the September 11 terror
attacks or the 2008 economic crisis for example,

“the feeling of guilt, the idea that it is inappropriate
to buy luxury goods, disappeared,” Rambourg told
AFP. “There is a young generation in the United
States that feels comfortable with luxury purchas-
es,” in particular among the African-American,
Hispanic and Asian populations, he explained.

Hermes chief executive Axel Dumas told a tele-
phone news briefing: “We’ve seen a very strong
rebound in activity in the United States from our
loyal clients as well as a new clientele that came to
us thanks to digital” marketing by the company.

Hermes’s sales in the US jumped by a quarter
from their pre-pandemic level. Citigroup analyst
Thomas Chauvet noted that the fact that a roaring
US stock market had made many Americans more
wealthy, on paper at least, had also provided an
important psychological boost to consumption. In
Europe, the sector’s performance was better than
might be expected given the absence of tourists
who normally generate half of sales, because local
clients turned out. “Europeans had to a consider-
able extent deserted this market” but this year the
trend was reversed, said Flornoy’s Cadart. — AFP


