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MOSCOW: Russia, the world’s top gas exporter, is plan-
ning to launch three major natural gas pipelines in the
near future. Power of Siberia - Billed by Russian
President Vladimir Putin as “the world’s biggest con-
struction project,” the giant pipeline will send Siberian
gas to China. The 3,000-kilometre pipeline runs from
remote regions of eastern Siberia to the city of
Blagoveshchensk on the Chinese border. 

Gazprom is to supply the world’s fastest-growing
market with 38 billion cubic meters of gas annually
when the pipeline becomes fully operational in 2025.
The 30-year, $400 billion deal was signed in 2014 after
a decade of tortuous talks. It was the Russian gas giant’s
biggest contract. The pipeline was built in extreme envi-
ronmental conditions and runs through swampy, moun-
tainous and permafrost areas.

Nord Stream 2 
Despite years of tensions Europe currently remains

Russia’s primary customer. The pipeline runs under the
Baltic Sea and is set to double shipments of Russian
natural gas to Germany, the EU’s biggest economy. It
has an annual capacity is 55 billion cubic meters (bcm).
Half of the 9.5-billion-euro ($10.6-billion) project is
financed by Gazprom, with the rest covered by its
European partners: Germany’s Wintershall and Uniper,
Anglo-Dutch Shell, France’s Engie and Austria’s OMV.
The project has been denounced by the United States
and countries in eastern and central Europe, particu-
larly Ukraine. 

They fear it will increase Europe’s reliance on
Russian energy supplies which Moscow could then use
to exert political pressure. US President Donald Trump
has threatened to hit Nord Stream 2 and those tied to it
with sanctions. Russia had hoped to unveil the pipeline
in late 2019 but the launch has been delayed due to dif-
ficulties in obtaining the permits from Denmark. In
October, Copenhagen gave Russia a permit to build a
section of the pipeline on the Danish continental shelf in
the Baltic Sea. Russian Deputy Prime Minister Dmitry
Kozak told reporters last month that he expected the
pipeline to become operational in mid-2020.

TurkStream 
Turkey is one of Russia’s key customers. Russia sup-

plies gas to Turkey via the  Blue Stream and Trans-
Balkan gas pipelines. Running under the Black Sea, the
new TurkStream pipeline consists of two lines-the first
is intended for Turkish consumers, while the second will
send gas to southern and southeastern Europe. Each
has an annual capacity of 15.75 billion cubic meters.
Putin and Turkish leader Recep Tayyip Erdogan hope to
unveil the pipeline in January.

Like Nord Stream 2, it will bypass Ukraine. In com-
parison to the Power of Siberia and the Baltic energy
link, the construction of the TurkStream pipeline bene-
fited from a better climate. The project symbolizes
close ties between NATO member Turkey and Russia
which overcame a major rupture in 2015 following the
downing of a Russian fighter jet. In 2016, after a meet-
ing between Putin and Erdogan in Saint Petersburg
earlier that year, Russia and Turkey signed an agree-
ment to build the TurkStream pipeline. Construction
began in 2017. — AFP 

Russia’s three gas 
pipelines to China 
and the West

Russian and Chinese leaders launch 
‘historic’ Russia-China gas pipeline

Pipeline is major boost to ties between Moscow and Beijing
SOCHI: Russian President Vladimir Putin and his Chinese
counterpart Xi Jinping yesterday oversaw the launch of a
landmark pipeline that will transport natural gas from
Siberia to northeast China, an economic and political
boost to ties between Moscow and Beijing. The start of
gas flows via the Power of Siberia pipeline reflects
Moscow’s attempts to pivot to the East to try to mitigate
pain from Western financial sanctions imposed over its
2014 annexation of Ukraine’s Crimea.

The move cements China’s spot as Russia’s top export
market and gives Russia a potentially enormous new mar-
ket outside Europe. It also comes as Moscow is hoping to
launch two other major energy projects-the Nord Steam 2
undersea Baltic gas pipeline to Germany and the
TurkStream pipeline to Turkey and southern Europe. The
3,000-km-long Power of Siberia pipeline will transport
gas from the Chayandinskoye and Kovytka fields in east-
ern Siberia, a project expected to last for three decades
and to generate $400 billion for Russian state coffers.

“This is a genuinely historical event not only for the
global energy market but above all for us, for Russia and
China,” said Putin, who watched the launch via video link

from the Russian Black Sea resort of Sochi. “This step
takes Russo-Chinese strategic cooperation in energy to a
qualitative new level and brings us closer to (fulfilling) the
task, set together with Chinese leader Xi Jinping, of taking

bilateral trade to $200 billion by 2024.” The new pipeline
emerges in Heilongjiang, which borders Russia, and goes
onto Jilin and Liaoning, China’s top grain hub.

Xi told Putin via a video link yesterday that the newly

launched gas pipeline is “a landmark project of bilateral
energy cooperation” and an “example of deep integration
and mutually beneficial cooperation”. Flows via the
pipeline are expected to gradually rise to 38 billion cubic
metres (bcm) per year in 2025, possibly making China
Russia’s second-largest gas customer after Germany,
which bought 58.50 bcm of gas from Russia last year.

Moscow began supplying natural gas to western and
central Europe in the 1950s and Europe has long been
Russia’s major consumer of gas, supplied by Kremlin-
controlled energy giant Gazprom, with total annual sup-
plies of around 200 bcm. The price China is paying for
Russian gas in the new pipeline remains a closely kept
secret with various industry sources saying it is tied to
the price of an oil products basket. Neither Putin, nor Xi
commented yesterday on the gas price Beijing is set to
pay under the contract.

Increased competition
Russian pipeline gas will compete against other

pipeline gas supplies to China, including from
Turkmenistan, as well as against shipments of sea-borne

liquefied natural gas (LNG). “China’s gas demand growth
is expected to slow down from previous years yet remains
strong, with an estimated 10% year-on-year growth for
the first nine months of 2019,” Jean-Baptiste Dubreuil,
from the International Energy Agency’s natural gas market
analysis team said. 

“Our medium term forecast ‘Gas 2019’ assumes average
8% growth until 2024 (compared with a world average of
1.6% pa).” Russia has been in talks with China about rais-
ing gas sales via other routes too, such as from the Russian
Far East and via Mongolia or Kazakhstan, but has not yet
clinched any deals.

Russia has dramatically increased deliveries of oil to
China in the past decade, challenging Saudi Arabia as
China’s top oil supplier in certain months. To achieve that,
Russia launched a major oil pipeline to China, which
today ships 600,000 barrels per day (bpd), and opened
a new port at Kozmino on the Pacific. Russia also ships
200,000 bpd to China via a pipeline crossing
Kazakhstan. Russian coal sales to the east in 2018
exceeded 100 million tons, accounting for more than half
of Russia’s total coal exports. — Reuters

Russia is trying 
to forge close 
ties with East

NBK proceeds with 
Collective Executive 
Development Program
KUWAIT: The National Bank of Kuwait (NBK) organized
the 3rd module of the Collective Executive Development
Program, titled “Design Thinking for Executives” as an
intensive and full-fledged workshop. The overall objective
of this two days’ workshop is to on-board NBK executives
on a new approach to product and service experience
design. The workshop aims to change the way teams
approach product and service design by ramping up on
Human Centered Design methodology.

The workshop, conducted in coordination with “Frog
Design”, addressed a number of significantly important
perspectives including: How to change the way you gather
insights on your customers; discover new ways of uncov-
ering product/service opportunities; learn to prototype
your product / service to test your assumptions and
embrace new processes for a human-centered approach
to innovation. Also, it comprised two main objectives;
Exploring a new potential in products/services; and
understanding how to map your service/product experi-
ence using the Customer Journey Map to define gap and
uncover innovation opportunities. The program also tack-
led shaping new value propositions to their product/ser-

vices and prototyping them in order to evaluate their
impact with respect to the initial assumptions. 

Partnering with the most prestigious global educational
and consulting entities, NBK continuously strives to sup-

port and empower its employees and executive manage-
ment by providing professional training, workshops, and
development programs, in line with the Bank’s digital
transformation journey. 

NBK Capital:  $280 bn 
total assets of publicly 
listed Kuwaiti banks
KUWAIT: Banks are an integral part of a country’s finan-
cial system and macroeconomic structure. They perform
critical functions including intermediation and credit cre-
ation. In the GCC, banks are the most important financial
intermediaries as the majority of borrowers’ liabilities are
in the form of bank loans. GCC Governments and
Government-related agencies also borrow from local
banks to support their spending programs.

GCC banks are mostly conventional in nature, generat-
ing a large portion of their revenue from the traditional
deposit taking and lending activities. Income generated
from such activities is called “Net Financing Income.” Net
Financing Income contributes around 75% of total rev-
enues of large GCC banks. The remaining 25% is com-

prised of fee income, foreign exchange income and other
income, which may include dividends, investment gains,
and property-related income.

Many of the large GCC banks do offer additional
services including asset management, brokerage, and
investment banking. However, their contribution to total
revenue tends to be relatively small. From a regional
stock markets perspective, the importance of banks can-
not be understated. The banking sector is a large con-
tributor to total market capitalization. For example,
banks contribute nearly 60% of the country’s market
value in Kuwait. The Total Assets of publicly listed
Kuwaiti banks as of September 2019 stood at nearly
$280 billion, which was around 75% of total assets of all
companies listed on Boursa Kuwait.

The sector’s contribution to total earnings and asset
base is also substantial. For example, the contribution of
banking sector earnings to total publicly listed corporates
earnings is around 50% in key GCC markets, which
include Saudi Arabia, United Arab Emirates, Qatar and
Kuwait. Similarly, the sector contributes about 70% of
total assets in those markets. The weight of banks in key
regional equity indices also tends to be significant. The

banking sector contributes about 50% of MSCI indices in
Saudi Arabia and UAE and almost 65% in Qatar. In the
GCC, loans extended to corporates represent the largest
portion of the aggregate loan book. Within the corporate
space, the share of loans given to the services sector is
usually higher than that of the manufacturing sector. The
services sector includes trade, real estate, and contracting.
On the consumer lending side, the share of personal loans,
auto loans and credit cards tends to be high while the
share of mortgages has been generally low. In Saudi, for
example, consumer loans contributed about 35% of the
total loan book out of which about 10% were mortgage
loans during 2018.

Conclusion
In summary, GCC banks are not only a key part of the

regional financial system but are also an important compo-
nent of the stock market; they are the main financial inter-
mediaries in the region given the reliance on bank borrow-
ings. Therefore, revenue contribution from credit creation
activity tends to be high. Additionally, their contribution to
total market capitalization, total assets and aggregate net
income of the region is material. 

Ooredoo launches 
Cisco SD-WAN 
powered by Meraki
KUWAIT: Ooredoo Kuwait, the first to launch innovated
digital services in Kuwait announced the launch of Cisco
SD-WAN powered by Meraki. This new offer will expand
Ooredoo Kuwait’s Cisco Meraki solutions, providing
Ooredoo’s customers with a smooth transition from their
current wide area network (WAN) and security infra-
structure to a more agile and simplified model for manag-
ing their WAN. 

The new SD-WAN service will enable medium and
large enterprise customers who value simplicity to accel-
erate their digital transformation, adopt an agile cloud
strategy, and respond faster to their market and customer
dynamics. The solution also allows customers to centrally
monitor and manage their network infrastructure, appli-
cations and security from a single pane of glass through a

web-based dashboard. With the new capabilities of Cisco
SD-WAN powered by Meraki, customers can manage
multiple locations, and optimize their critical business
applications while reducing their operational costs. “Cisco
SD-WAN powered by Meraki delivers the scalability,
manageability and security expected by the Kuwaiti SD-
WAN customers,” said Abdulaziz Al-Babtain, Chief
Business Officer at Ooredoo Kuwait. “We are excited to
offer SD-WAN to the Kuwaiti market as it complements
Ooredoo’s strategy to drive the digital transformation of

our customers and help them connect their business
vision to their underlying technologies,” said Al-Babtain.

“As customers look to automate application and net-
work connectivity across any cloud, it’s critical they have
services that increase IT agility, security, and enhance
application performance,” said Ali Amer, Managing
Director, Global Service Provider Sales, Cisco Middle East

and Africa.   “This new Ooredoo Kuwait SD-WAN service
utilizes the Cisco SD-WAN powered by Meraki technology
to meet these requirements and allow customers to manage
their WAN with confidence and ease.” For more informa-
tion, please contact 131, our team will answer all inquiries
around the clock 7 days a week. Or visit our website
www.ooredoo.com.kw/business for updates and more. 


