
GMC announces 
exclusive Ramadan 
offers for Kuwait
KUWAIT: GMC Middle East, with its national partner
in Kuwait - Mohammad Saleh & Reza Yousuf
Behbehani Co, has announced exclusive sales offers for
its existing and potential customers during Ramadan. A
brand known for its heritage in the Middle East, GMC is
providing customers top-of-the-line offers and savings
on the entire 2018 GMC model range this year
throughout the holy month.

Available on the legendary Sierra, the full-size luxu-
ry Yukon SUV and the versatile Acadia crossover, the
Ramadan campaign provides convenient offers for cus-
tomers in Kuwait who seek to indulge themselves in
GMC’s legacy and unique ownership experience. With
every purchase of a 2018 GMC vehicle during
Ramadan, customers in Kuwait will enjoy a special
price rate that could save them up to KD 1,500 either in
cash or through the first six monthly installments. 

“On behalf of GMC and our dealer partner in
Kuwait, I would like to wish the people of Kuwait a
blessed Ramadan,” said Sajed Sbeih, Head of Brand,
GMC Middle East. “As a brand that has been in the
region for over 93 years, Ramadan has always been a
special time for us as we continue to share the spirit of
giving during the holy month. This year, we will have
offers on the 2018 GMC models that our valued cus-
tomers can avail, ensuring them to get the best deal on
their favorite vehicle.”

When it comes to reliability, refinement in design
and engineering excellence, Sierra has it all. With keen
attention to detail, interior craftsmanship, quality
appointments, and practicality, Sierra is a cut above
other trucks and the ideal choice for drivers of all ages
looking for a vehicle that suits a variety of driving con-
ditions, from highway cruising to rough terrain. 

The GMC Yukon family of full-size SUVs provides
the capability, refinement, safety, performance and con-
nectivity that discerning customers expect. The 2018
Yukon distinguishes itself with bold exterior styling, a
precision-crafted interior and more standard features
designed to broaden the appeal of already one of the

industry’s most popular full-size SUVs. 
The 2018 GMC Acadia is a reimagined crossover

aimed at the heart of the mid-size SUV segment,
designed to offer great versatility and refinement, giv-
ing customers the option of seven, six and five seats in
addition to various trim options including SLE, SLT,
All-Terrain and Denali. The vehicle also comes with a
number of advanced safety technologies including front
pedestrian braking, low speed forward automatic
breaking, distance indicator and Lane Change Alert
with Side Blind Zone Alert, insuring the highest safety
levels for the vehicles occupants. 

Customers could enjoy further benefits when visiting
any of the GMC showrooms across Kuwait this
Ramadan. Five-year/100,000 KM free service pack-
ages will be offered on all the 2018 Denali models,
while customers of Acadia’s both SLE and SLT trims
will get free service for three years/60,000km that will
further elevate their GMC experience. All models will
also come with four-year free roadside assistance. 

A dream! Lufthansa 
increases sleeping 
comfort in 
Business Class
KUWAIT: From now on, Lufthansa Business Class
passengers on long-haul flights to and from South
Africa, Latin and South America and the West Coast
of the USA can enjoy an even more relaxed night’s
sleep. The Lufthansa Dream Collection makes it pos-
sible! In addition to a new pillowcase and a large,
warm blanket, a comfortable mattress topper makes
for beautiful dreams. In addition, our passengers can
make themselves comfortable on night flights with
the new sleep shirt from Van Laack.

The soft and padded mattress topper was devel-
oped especially for Lufthansa in cooperation with
the  renowned German bed manufacturer
“Paradies”. While the upper side is made of 100
percent cotton, the underside is made of non-slip

terry cloth. This enables an ideal air exchange,
which prevents strong heat accumulation. A similar-
ly soft filling is provided by the new blanket and
pillow, which provide pleasant warmth and comfort.
Both the blanket and the pillowcase are designed in
Lufthansa’s new brand design. Since Lufthansa is
also setting standards in terms of environmental
friendliness, the plastic packaging of the blanket
was replaced by a paper band. 

The increase in sleeping comfort in Business Class

is symbolic of Lufthansa’s premium standard. Last
December, the airline was the first western airline to
receive the five-star seal from Skytrax, the British
management consultancy specialized in aviation.

The Dream Collection will be successively intro-
duced on all other long-haul flights. From June the
Dream Collection from Germany will also be avail-
able on selected Asian flights. The other long-haul
flights will receive the new blankets and pillowcases
from autumn 2018.
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How Rusal escaped 
the noose of 
US sanctions
LONDON/PARIS/WASHINGTON: They were sup-
posed to be the toughest sanctions the United States
had ever imposed on a Russian oligarch. Seventeen
days later, Washington watered them down.

On April 23, the US Treasury eased restrictions
on billionaire Oleg Deripaska’s aluminum company
Rusal.  Instead of barring Rusal from international
markets, which is what the United States originally
intended to do, the Treasury suggested it might lift
the sanctions altogether. Washington’s change of
course says a lot about the leverage held by the
supply chain of a widely-used commodity such as
aluminum. It also suggests the Trump administra-
tion is hard-pressed as it juggles international eco-
nomic battles it has opened on various fronts,
including with China and Iran. 

Several European governments, including
Germany and France, lobbied Washington to back
down, according to more than a dozen US and EU
officials and industry sources who spoke to
Reuters.

Multinationals Rio Tinto and Boeing also
appealed to the US Treasury, seeking a softening of
the terms on Rusal.  All made the same argument,
the sources said: a squeeze on the largest producer
of aluminum outside China would hit businesses
around the world, disrupting production of myriad
goods from car and planes to cans and foil, and
putting jobs at risk.

Unlike previous cases of sanctions on Russia,
European countries did not have a chance to con-
sult with Washington on punitive moves that
would have ripple effects in the European econo-
my, the sources said. One reason for the lack of
dialogue: the US State Department no longer has
a Sanctions Policy Coordinator to liaise with other
governments, according to three US sources
familiar with the matter and one European source.
The former coordinator, Daniel Fried, retired last
year and has not been replaced because of a hir-
ing freeze ordered by the Trump administration at
the department.

Rusal, Rio Tinto and Boeing declined to com-
ment. The US Treasury, whose Office of Foreign
Assets Control (OFAC) imposed the measures,
said it worked to mitigate the sanctions’ impact on
allies and industries that faced “undesired collat-
eral consequences”. It did not comment on lobby-
ing efforts.  When asked if the lack of a sanctions
coordinator had hindered international consulta-
tion, the State Department said it had held several
discussions with European countries over the past
year about sanctions and maintained a dialogue
with them.  It did not specify if it had discussed
Russian sanctions.

The sanctions were the toughest the United
States has imposed on a listed Russian company
since Moscow’s 2014 annexation of Crimea. The
notice on April 6 gave buyers a deadline of 30 days
to receive supplies from Rusal before dealings in
dollars were prohibited.

Any individual or company that failed to comply
would themselves face being shut out of the finan-
cial system, while the Treasury could seize any dol-
lars paid to Rusal. —Reuters

KUWAIT: Bahrah Trading Co, a subsidiary of Al-Sayer
Holding and distributor for Bobcat compact equipment,
Telescopic lifts and Back-hoe Loaders in Kuwait won
the following prestigious awards from Bobcat in recog-
nition of the excellent performance in the year 2017
during the recently concluded dealer conference at
Muscat, Oman:

l Best Dealer Award 
l Good Performance - Backhoe Loader Award
l Gain in market Share Award
l Attachment Promotion award
l After market - Excellent Performance Award
Al-Sayer delegation including Bengt Schultz COO,

Hamza Melakandy General Manager along with his
team members from Bahrah attended the event and
actively participated in various programs. Hamza
Melakandy received the awards from Bobcat senior
management representatives at the grand gathering of
regional dealers.

Bobcat continue to strengthen their lead in the respec-
tive segments of market and their market leading position
remains a solid testimony to the exemplary cooperation

and interaction that exist between Bahrah & Bobcat.
Gaby Rhayem Business Director Middle East and

Africa complimented Bahrah team members on the
remarkable achievement and complimented their hard
work and dedication to stay ahead over the years,
securing the top position for Bobcat.

Bobcat President Alvaro Pacini and CEO Scott Park
delivered key note speeches, encouraging dealers to
stay ahead and always maintain the competitive edge.
Bengt Schultz congratulated Bahrah on this outstanding
achievement for performance not only in unit sales but
for excelling in the customer support segment too, thus
turning Bobcat a most favorable buy for the customers.

Bobcat members administered the meeting and
addressed various queries from the dealers. Product
Managers from respective segments made engaging
presentations. Biju Gangadhar Sales Manager Heavy
Equipment and Riyas Kochumon Parts Manager of
Bahrah participated in group discussions and debate.
On this notable achievement Bahrah team members
expressed gratitude towards valued customers for their
loyalty towards Bobcat. 

Bobcat bestows excellence award to 
Bahrah for outstanding performance

Awards conferred at dealer conference at Muscat


