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President Trump 
determined to 
devalue dollar
By Hayder Tawfik

The relentless appetite for the
dollar goes on regardless of
what Donald Trump or his

politicians are up to. Tax cuts of $1.5
trillion plus possibly similar amount for
infrastructure spending as promised
during Donald Trump’s campaign is on
its way to the congress for approval.
For sure it will be approved, possibly
even bigger spending. Meanwhile, the
US budget deficit is ballooning further.
But who is going to pay for these
spending? 

International  creditors and
investors are always complaining about the huge US deficit but
they don’t mind keep funding them. They are not worried
because they know that the US government’s ability to bill it has
never been in doubt. However, the only way for the US govern-
ment to keep paying back its creditors is by issuing more US
dollars and the only way to make the government’s deficit attrac-
tive is to devalue the dollar. Some Congressional Republican
members once known for hating bigger budget deficits are now
happy to see more government spending. International creditors
be ready to fund more as the US government is looking forward
to spending more in the coming years. 

Just like businesses most governments do run budget deficits
from time to time but living beyond ones means cannot be sus-
tainable. The US government has been running budget deficits for
a long time and to its credits it has never failed in paying its cred-

itors and will continue to do so. However, there is a price to pay
and unfortunately the price is paid by US creditors in the form of
a devalued dollar. Throughout its history, consecutive US govern-
ments always wanted a strong dollar as they believed that a
strong dollar is good for the prosperity of the country. I am not
sure and I do not contribute to such an argument. Over the past
50 years, the dollar has been weakening years after years. 

Now President Trump wants a much weaker dollar as he
promised during his election campaign. He is already delivering
on that promise. He believes that just like the US biggest trading
partners i.e. China, Japan, and Germany a devalued dollar is the
path to prosperity. Economic prosperity is about exporting and
importing but for Trump it is about exports only. To be fair to him
I think it is about time US’s major trading partners play to the
same rules that determine international fair trades. Overall, the
United Sates imports more than it exports and that is why the
president is arguing for a weaker dollar. 

The dollar weakness is a double-edged-sword that could be
beneficial for the US economy and it should not be a reflection on
a weaker US economy. While the US economy is weak by histori-
cal standards it is still growing faster than those of the eurozone,
Japan and much of the rest of the world, except for China. For
global investors, the US economy stands out against world
economies. It has a stable political and legal system that protect
international investors. A weak dollar makes US goods and servic-
es more affordable in comparison to the offerings of competitors.
It also has the effect of increasing the value of corporate profits
from overseas operations once it is translated into the dollar. In
the likelihood of a weakening dollar, investors must think first to
offset currency weakness and secondly how to benefit from it.
While it will be difficult for the US economy to stand out relative
to other developed economies for long period but it is likely that
it will continue the outperformance for a while to come. 

As for equity investors, a cheaper dollar means that they
should overweigh their exposure to US equities, particularly to
those companies that have very high export ratios. In general, US
companies that have most of their business located outside the
country will fare better by weakening US$.  Finally, investors
should give some thought to the impact of a weakening dollar on
Investing in equities and the impact on returns, the ultimate deci-
sion should be based on company’s is fundamental factors, inter-
est rates and profitability. @Rasameel 

EXCHANGE RATES
Al-Muzaini Exchange Co.

ASIAN COUNTRIES
Japanese Yen 2.752
Indian Rupees 4.695
Pakistani Rupees 2.720
Srilankan Rupees 1.946
Nepali Rupees 2.957
Singapore Dollar 228.630
Hongkong Dollar 38.448
Bangladesh Taka 3.604
Philippine Peso 5.842
Thai Baht 9.524

GCC COUNTRIES
Saudi Riyal 80.227
Qatari Riyal 82.630
Omani Riyal 781.315
Bahraini Dinar 798.860
UAE Dirham 81.932

ARAB COUNTRIES
Egyptian Pound - Cash 19.700
Egyptian Pound - Transfer 16.985
Yemen Riyal/for 1000 1.207
Tunisian Dinar 126.860
Jordanian Dinar 424.050
Lebanese Lira/for 1000 2.004
Syrian Lira 0.000
Morocco Dirham 33.406

EUROPEAN & AMERICAN COUNTRIES
US Dollar Transfer 300.650

Dollarco Exchange Co. Ltd

BAHRAIN EXCHANGE COMPANY WLL

Euro 374.910
Sterling Pound 421.960
Canadian dollar 241.290
Turkish lira 80.500
Swiss Franc 324.500
Australian Dollar 239.620
US Dollar Buying 299.450

GOLD
20 Gram 260.52
10 Gram 133.18
5 Gram 67.43

Rate for Transfer Selling Rate
US Dollar 300.100
Canadian Dollar 242.420
Sterling Pound 425.125
Euro 375.360
Swiss Frank 280.865
Bahrain Dinar 798.075
UAE Dirhams 82.110
Qatari Riyals 83.335
Saudi Riyals 80.920
Jordanian Dinar 424.545
Egyptian Pound 17.024
Sri Lankan Rupees 1.948
Indian Rupees 4.685
Pakistani Rupees 2.715
Bangladesh Taka 3.640
Philippines Pesso 5.830
Cyprus pound 17.865

CURRENCY BUY SELL
Europe

British Pound 0.411655 0.419155
Czech Korune 0.006647 0.015947
Danish Krone 0.045633 0.050633
Euro 0. 363441 0.370941
Georgian Lari 0.134107 0.134107
Hungarian 0.001134 0.001324
Norwegian Krone 0.034219 0.039419
Romanian Leu 0.064339 0.081189
Russian ruble 0.005202 0.005202
Slovakia 0.008946 0.018946
Swedish Krona 0.033357 0.038357
Swiss Franc 0.314769 0.325769

Australasia
Australian Dollar 0.227363 0.239363
New Zealand Dollar 0.212391 0.221891

America
Canadian Dollar 0.234267 0.243267
US Dollars 0.297000 0.301420
US Dollars Mint 0.297500 0.301420

Asia
Bangladesh Taka 0.003255 0.003839
Chinese Yuan 0.046258 0.049758
Hong Kong Dollar 0.036612 0.039362
Indian Rupee 0.004180 0.004821
Indonesian Rupiah 0.000018 0.000024
Japanese Yen 0.002687 0.002867
Korean Won 0.000267 0.000282
Malaysian Ringgit 0.073423 0.079423
Nepalese Rupee 0.003004 0.003174
Pakistan Rupee 0.002526 0.002816
Philippine Peso 0.005816 0.006116
Singapore Dollar 0.221717 0.231717
Sri Lankan Rupee 0.001693 0.002273
Taiwan 0.010331 0.010511
Thai Baht 0.009145 0.009695

Arab
Bahraini Dinar 0.792106 0.800606
Egyptian Pound 0.014106 0.019824
Iranian Riyal 0.000083 0.000085
Iraqi Dinar 0.000198 0.000258
Jordanian Dinar 0.420066 0.429066
Kuwaiti Dinar 1.000000 1.000000
Lebanese Pound 0.000154 0.000254
Moroccan Dirhams 0.021944 0.045944
Omani Riyal 0.775760 0.781440
Qatar Riyal 0.078415 0.083355
Saudi Riyal 0.079207 0.080507
Syrian Pound 0.001275 0.001495
Tunisian Dinar 0.121218 0.129218
Turkish Lira 0.073882 0.084182
UAE Dirhams 0.080553 0.082253
Yemeni Riyal 0.000978 0.001058

Japanese Yen 3.735
Syrian Pound 1.585
Nepalese Rupees 2.940
Malaysian Ringgit 78.045
Chinese Yuan Renminbi 48.075
Thai Bhat 10.530
Turkish Lira 80.000

KUWAIT: Chevrolet Alghanim, the exclusive distributor
of Chevrolet vehicles in Kuwait, was awarded the
“Excellence in Website Services” award at the annual
Public Relations and Customer Service Awards held by
Kuwait’s Public Relations Association under the noble
patronage of His Highness the Amir Sheikh Sabah Al-
Ahmad Al-Jaber Al-Sabah. 

In attendance at the ceremony were His Highness the
Amir’s representative the Minister of Social Affairs and
Labor and State Minister for Economic Affairs Hind Al-
Sabeeh, Head of Amiri Protocols Sheikh Khaled Al-
Abdullah Al-Sabah, and
Head of Kuwait’s Public
Relations Association
Jamal Al-Nasrullah. 

Awarded for improv-
ing customer experience
by serving customers’
online enquiries in a
timely manner, providing
them with the latest
offers and launches, as
well as enhancing the
personalized service
provided in its show-
rooms, the integrated
website allows customers to explore and customize
vehicles at their convenience and comfort of their
home. 

Redesigned in 2017 with the customer at heart, the
website chevroletalghanim.com features the latest
360 degrees visualizer which functions through the
WebGL technology, enabling customers to choose
from their preferred configurations and add them to
the vehicle of their choice. 

Not only does it allow customers to personalize a
vehicle, the visualizer provides an interactive platform
as well to view car models inside and outside, visual-
ize them in various environments, and enjoy a high-
definition finish close to reality. The visualizer allows

customers to jump inside a vehicle as in a test drive
experience, change the interiors and interact with the
vehicle’s functions also in a high-definition finish. 

Chevrolet Alghanim’s website also comes with
more experience-enhancing services highlighted by
the online and live customer service chatting and
booking abilities. 

The company’s website was designed and devel-
oped to be customer-centric, making navigation easi-
er to all customer segments. The website is respon-
sive to any device, and makes booking for the desired

service easy by placing
customers a click away
from booking for a serv-
ice online and at their
preferred showroom or
center.

The website sets a
new milestone in the
series of customer-cen-
tric services launched
by Chevrolet Alghanim,
which all aim to provide
customized solutions,
expand the customer-
base and exceed cus-

tomers’ expectation day after day. 

Chevrolet Care Program “I Care”
All customers who purchase a Chevrolet from

Yusuf A. Alghanim & Sons benefit of the Chevrolet
Care Program, which entails new levels of post-sale
support and trust. The Chevrolet Care is an excep-
tional customer service that is based on four main pil-
lars: competitive and transparent service costs (espe-
cially for four-wheel drive vehicles), scheduled serv-
ice appointment booking with same day delivery,
quality service by certif ied technicians and
3yr/100,000km warranty with 24x7 roadside assis-
tance for four years.

Chevrolet Alghanim wins prestigious 
‘Excellence in Website Services’ award

Award conferred at Kuwait’s PR and Customer Service event

Recognition
for speedy and 

timely online 
services

response

Commodity
hedge funds
close as 
computers rule
LONDON: “Chocfinger” made his
name and his money by taking bold
bets  on  cocoa markets . But  a f ter
nearly four decades of trading, some-
t imes  winn ing , somet imes  los ing ,
Anthony Ward threw in the towel.
Ward blames the rise of computer-
dr iven  funds  and h igh-frequency
trading for forcing him and some oth-
er well-known commodities investors
to close their hedge funds and look
for opportunit ies where machines
can’t make a difference.

While computerized trading is not
new, Ward and others argue its steady
rise has reached a tipping point that is
distorting prices and creating uncer-
tainty not only for investors, but for
chocolate firms, carmakers and others
who rely on commodities.

It was in January 2016, after a slide
in cocoa prices, that Ward decided the
days of  tradit ional  commodity
investors doing well from taking posi-
tions based on fundamentals such as
supply and demand may be numbered.

“It was just too big, too quick, too
dramatic. And completely against the
fundamentals,” Ward told Reuters.
Commodity markets fell across the
board that month after weak factory
data in China raised fears of lower
demand from the world’s top con-
sumer of raw materials.

Ward blamed the slide in cocoa on
what he regarded as misplaced selling
by computer-driven funds reacting to
the Chinese data, given China has
scant impact on the cocoa market.

“The actual fundamentals in cocoa
were extraordinarily bullish in January
2016. We were forecasting the largest
harmattan in history, which is exactly
what happened,” he said.

His prediction that a hot, harmattan
wind from the Sahara desert would hit
harvests in Ivory Coast and Ghana and
drive cocoa prices higher did come to
pass - but not before the fund had
been forced to cut its losses when the
market slumped.

At the end of 2017, Ward closed the
CC+ hedge fund that had invested in
cocoa and coffee markets for years. 

And at the end of January, com-
modity hedge fund Jamison Capital
Partners  run by Stephen Jamison
closed. He told investors that machine
learning and artificial intelligence had
eliminated short-term trading oppor-
tunities, while commodities did not
offer obvious benefits in the long term.

Also in 2017, renowned oil trader
Andrew Hall, who earned $100 million
in 2008, cal led t ime on his  main
Astenbeck Commodities Fund II. He
had said in  an ear l ier  let ter  to
investors  that  extreme volat i l i ty
caused by “non-traditional investors
and algorithmic trading” made it diffi-
cult to hold onto long-term positions
when the market moved against them.

In 2016, Michael Farmer, founding
partner of the Red Kite fund that spe-
cializes in copper, also accused high-fre-
quency traders using super-fast comput-
ers of distorting the market and getting
an unfair advantage. —Reuters


