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KUWAIT: Ahli United Bank B.S.C has yester-
day held its Annual General Meeting and its
Extraordinary General Meeting at the Bank’s
headquarters in Seef District, Kingdom of
Bahrain. The meetings were presided over
by AUB’s Chairman Hamad Al-Humaidhi and
were attended by shareholders represent-
ing 80.57 percent of Bank’s shares. 

The AUB AGM approved the distribution
of a cash dividend of 18 percent, amount-
ing to $ 4.5 cents per share (similar to fiscal
2015) and totaling $ 309.1 million, and an
increased 10 percent bonus share issue (ten
shares per 100 ordinary shares) to share-
holders registered as of yesterday. 

AUB’s shareholders have also agreed the
appointment of David Hodgkinson as an
expert independent director to the Board.
Hodgkinson enjoyed a longstanding and
prestigious career in international and
regional banking, mostly with the HSBC
group where he held a number of senior
positions;  including Group Managing
Director & Chief Operating Officer and
Chairman & Chief Executive of HSBC Bank
Middle East Limited. At their Extraordinary
General Meeting held on the same day,

AUB’s shareholders have voted to increase
the Bank’s authorized capital from $2 billion
to $2.5 billion divided into 10 billion shares
of US 25 cents par value each to provide
room for future capital increases. They also
resolved to extend by two years their stand-
ing authorization for the Board of Directors
to decide on the timing, pricing and terms

of the issuance of up to $ 4 billion in bonds,
loans or other similar subordinated financial
instruments, as necessary to support the
growth plans of the Bank.

Reporting to shareholders, Chairman Al-
Humaidhi said: “Despite the continuing eco-
nomic and security challenges in some of
our key operating markets, I am pleased to

report another excellent performance in
2016.  Consolidated net profit grew by 6.2
percent to $ 570.6 million, on the back of
sustained strong and broad-based earnings
momentum, with total operating income
increasing by 5.2 percent to $ 1,149.0 mil-
lion for 2016”. 

“In March 2016, the AUB Group launched

its banking operations in the Dubai
International Financial Centre (DIFC), UAE
through incorporating Ahli United Bank
Limited (AUBL), a 100 percent subsidiary of
AUB. This launch, pursuant to a Category 1
license granted by the Dubai Financial
Services Authority (DFSA), enables AUB
Group to offer corporate banking, private
banking, wealth management,  trade
finance, treasury and cross-border financial
products and services to clients based in
the UAE as well as in the wider Middle East
region. The expansion into the UAE market
is in line with AUB Group’s strategy to devel-
op integrated banking presences in all the
Gulf markets and to act as a preferred
regional intermediary for its clients particu-
larly in terms of arranging their cross border
banking needs”.

“We are also very pleased that AUB was
named ‘Bank of  the Year,  Middle East ,
2016’ for the second time by The Banker
magazine, a subsidiary of the UK-based
Financial Times Group, in recognition of
the Bank’s strong financials as well as of
the wide range of initiatives it undertakes
across the region”. 

AUB approves distribution of 18% cash, 10% bonus shares
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KUWAIT: Athra Real Estate Company held a
press conference at its premises yesterday to
unveil its upcoming real estate project Blue
Water Mall. “The mall project is first of its kind in
our business in  commercial development that
offers integrated services in an area of 5,000 sq
meters in the Sabah Al-Ahmed Marine City. “The
Blue Water Mall is situated next to numerous
existing projects in the Sabah Al-Ahmed Marine
City which is the first largest project being devel-
oped in the private sector.” 

“Inspired by the guidance of His Highness the
Amir Sheikh Sabah Al-Ahmad Al-Jaber Al-Sabah
to transform Kuwait into a financial and business
hub, we are working to accelerate the growth of
the economy, promote the role of the private
sector in supporting economic development
and achieve the goal set by the political leader-
ship,” said Executive Vice President and
Spokesperson of Athra, Faisal Al-Kandari.

“The project is first of its kind in the region in
terms of size of the investment, unique services
of the project management and operations.
Buyers can go for the ownership (freehold) of
commercial units where the project will bring
about an outstanding shift in real estate invest-
ment which will indeed be guaranteed and a
high-yield with a secure market value that will
increase over time and will be proved by the
assessment of market prices in the region’s real
estate sector,” he added.

Kandri revealed that 45 percent of the project
was already sold. He added that the Blue Water
Mall project costs KD 30 million. The rumor
about Kuwait real estate market having no
turnout is not true and is intended to promote
real estate outside Kuwait. The prices will start
from KD 42,000 for 30 meters which considers a
reasonable price to encourage small and medi-
um business. The commercial units within the
Blue Water Mall are of an investment value for
individuals and companies alike as well as for
investment funds due to the virtually strategic

location of the project and its unique design.
The project features commercial units of various
sizes for various business activities, ensuring fea-
sible investment returns on a continuous basis
within the real estate investment market. 

He noted that Sabah Al-Ahmad Maritime City
is a unique achievement not only at the regional
level but also at a global level. This achievement
is not limited to the building of an integrated city
on a land whose soil was not considered suitable

for building, for what makes it exceptional is the
use of the latest in modern city building in terms
of planning and construction of an all-inclusive
infrastructure, facilities and services at the high-
est levels, and which provides unique services.
“The Blue Water Mall project also aims at creating
new jobs where we have now 80 percent
Kuwaitis working in several positions,” he added.
The mall stands on two plots of land overlooking
a multi-level car park. The project manager pro-
vides security and monitoring services round the
clock, cleaning services for the common areas
and corridors in all floors of the buildings.

Families are going to enjoy their time at the
Blue Water Mall. The basement of the commer-
cial market has been designed to feature in the
center lounge a roller-skate area which has been
designed by world-class designers with state of
the art safety specifications to ensure enjoyment
in safety at all times. In addition, the sand play-
ground area, with specialist medical design, is
provided to develop a child’s cleverness, percep-
tion and creativity. It is resistant to bacteria and

does not cause leave any traces on children’s
clothes and bodies. It is ideal for group play and
having the best of times.

Athra Real Estate is a Kuwaiti company spe-
cialized in the real estate and investment sector.
It was founded in 2016. The company was found-
ed by a group of businessmen specialized in the
real estate sector with great experience in this
field. The company aims on becoming a leading
company at the local, regional and international
levels by focusing on various investment
schemes and offering innovative real estate proj-
ects that meet the aspirations of investors.

Athra Real Estate unveils
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LONDON/DUBAI: OPEC oil output is likely to
fall for a third straight month in March, a
Reuters survey found yesterday, as the United
Arab Emirates made progress in trimming
supplies while maintenance and unrest cut
production in exempt nations Nigeria and
Libya. The reduction by the UAE has helped
boost OPEC compliance this month with its
production-cutting deal to 95 percent, up
from an initial February estimate of 94 percent
and a record high, according to Reuters sur-
veys. The Organization of the Petroleum
Exporting Countries pledged to reduce out-
put by about 1.2 million barrels per day (bpd)
from Jan. 1 - the first accord on supply curbs
since 2008.  Non-OPEC countries pledged to
cut about half as much.

OPEC wants to end a glut that is keeping
oil below $52 a barrel, half the level of mid-
2014. But stocks are still high despite strong
OPEC compliance, boosting expectations that
the group will seek to prolong the agreement.
“OPEC is now facing the prospect of falling
short of its objective,” said Stephen Brennock
of oil broker PVM. “Bulging global oil stock-
piles will not draw down to the five-year aver-
age unless OPEC-led cuts are extended.”

Compliance of 95 percent is higher than
OPEC achieved in its last cut in 2009, Reuters
surveys show. Analysts including those at the
International Energy Agency have put adher-
ence in 2017 even higher, with the IEA calling
it a record.

March’s biggest reduction came from the
UAE, which was slower than Kuwait and Saudi
Arabia to trim supply. Output is lower this
month because more cuts have been imple-
mented and due to planned maintenance,
industry sources say. After limited reductions
earlier in 2017, UAE officials and industry

sources have said the country would improve
average compliance during the six-month
duration of the supply cut. The Reuters survey
showed Saudi Arabia’s output rose slightly in
March from a large reduction in February.
Even with March’s increase, the total curb
achieved is 564,000 bpd, well above the target
cut of 486,000 bpd.

As a result, Saudi Arabia, Kuwait and as of
this month, the UAE, compensated for the
weaker adherence of other members, includ-
ing Algeria, Ecuador, Gabon and Venezuela.

Iraq has boosted compliance too, the sur-
vey found, with exports from northern and
southern ports falling. A supertanker collided
with a berth at Basra oil terminal in late March,
although this did not affect shipments signifi-
cantly. Iran’s production rose slightly. Tehran
was allowed a small increase in output under
the OPEC agreement.

Lower output in Nigeria and Libya, which
are exempt from the curbs, helped bring over-
all OPEC production down. Nigerian produc-
tion fell partly because of planned mainte-
nance at the Bonga field. A recovery in Libya
ran into a setback after armed protests blocked
output from two fields. OPEC announced a pro-
duction target of 32.5 million bpd at its Nov. 30
meeting, which was based on low figures for
Libya and Nigeria and included Indonesia,
which has since left the group.

The Libyan and Nigerian reductions mean
OPEC output in March has averaged 32.01 mil-
lion bpd, about 260,000 bpd above its supply
target adjusted to remove Indonesia.  The
Reuters survey is based on shipping data pro-
vided by external sources, Thomson Reuters
flows data, and information provided by
sources at oil companies, OPEC and consult-
ing firms. — Reuters 

OPEC compliance with 

oil curbs rises in March 

GENEVA: Failure to strike a trade deal with
the European Union by a two-year dead-
line would force Britain to adopt World
Trade Organization arrangements, bring-
ing with it a host of new negotiations and
complications. In a nutshell, Britain would
have to treat everyone the same, whether
it wanted to or not, from Russian exporters
to Brazilian lawyers and US advertising
firms. And that includes its former col-
leagues, suppliers and clients in the EU.

The British government sees the WTO
as a default fall-back position if it cannot
forge a new deal with the EU that would
allow business ties to continue. But time is
short, the negotiations are complex, and
British Prime Minister Theresa May has said
no deal would be better than a bad deal.

Adopting WTO rules, however, would
open a whole new range of complexities.
For one thing, countries now at a relative
distance like China, Russia and India
would suddenly be able to take legal
action-with a threat of sanctions-should
Britain allow some of its  firms to keep
trading with the EU as they have been.

There would be a legal free-for-all,
although the open skies deals underlying
aviation between Britain and the conti-
nent would have vanished, while the
lawyers trying to sort it out might
encounter unaccustomed restrictions on
their right to work seamlessly across the
European continent.

The prime reason is that without a new
EU trade deal,  Britain would not be
allowed to be more open to the EU than it
is to other World Trade Organization mem-
bers. The WTO’s “most favoured nation”
principle means offering the same deal to
all comers, not only in terms of tariffs on
imported goods but also in cross-border
services such as insurance, telecoms, engi-
neering and transport.

“The UK would need to treat everybody
the same,” said Ingo Borchert, an econo-
mist at Sussex University’s UK Trade Policy
Observatory.  Only a new WTO-approved
trade deal would remove the requirement
for “most favored nation”.  “If they don’t get
the deal then the UK is free to implement
its trade policy. Whatever that is, it could
be very restricted or it could be very liber-
al, but whatever it is, it would need to be
extended in the same way to French and
American and Indian firms.”

The British-or at least the Brexiters
among them-are bullish about getting a
deal. “As it happens we would be perfectly

okay if we weren’t able to get an agree-
ment but I’m sure that we will,” Foreign
Minister Boris Johnson told Britain’s ITV
earlier this month.

And the government says it has no
intention of not getting an EU deal. “We
have been clear that we will pursue a bold
and ambitious trade agreement with the
European Union-giving British companies
the maximum freedom to trade with and
operate within European markets, and let-
ting European businesses do the same in
Britain,” a government spokeswoman said.

But many trade experts think the chal-
lenge of getting unanimity between the
Britain and the other 27 members means
“no deal” is the most likely outcome-espe-
cially as the Europeans want to first con-
clude discussions on Britain’s leaving
terms before they even get around to
negotiating future arrangements.  

“We are definitely heading towards the
WTO option,” Richard Baldwin, professor of
international economics at Geneva’s
Graduate Institute and an expert on trade
agreements, told an audience of academ-
ics and trade diplomats last week in
Geneva.

Bold and ambitious 
Britain’s post-Brexit WTO membership

terms have yet to be finalized because it
has to agree its own “schedules”, a process
that may require negotiations all its out
outside of the Brexit ones.

A one-size-fits-all global trade policy
would be much less open than the terms
of trade Britain now has within the EU-
comprising around 44 percent of British
exports.  “No agreement means there
would be no legal basis for continued
preferential treatment among us,” said
David Hartridge, senior WTO counsellor at
White & Case and a former head of the
WTO’s services division. 

Meanwhile, some of the biggest poten-
tial shocks are in sectors that have no WTO
safety net, such as aviation where Britain
would have to fall back to its old pre-EU
bilateral air service agreements.

The WTO change would also not only
affect Britain’s trade with the EU, but also
all the countries with which the EU has
agreements on trade in services, such as
South Korea, Mexico and Chile. Britain
could continue to recognize certain EU
qualifications and licenses, but it would
also have to recognise equivalent stan-
dards of other WTO members. — Reuters 

KUWAIT: Abdulmohsen Abdulaziz Al-Babtain
Company (AABC), the authorized dealer of Nissan
vehicles in the State of Kuwait is open tomorrow
(31st of March 2017) so you can make use of the
last day for its great Japanese prices offer. 

In keeping with current demand for peo-
ple’s favorite designs. Nissan Al-Babtain Al-Rai
Showroom welcomes customers tomorrow
with special Japanese prices. The offers include
Nissan Sunny starting from 3,099, Nissan
Altima starting from KD 5,199, Nissan Maxima
starting from KD 7, 350, Nissan X-trail starting
from KD 5,999, Nissan Pathfinder starting from
KD 7,750 and the Patrol Platinum FES starting
from KD 16,450.  Nissan Al-Babtain welcomes
all their customers tomorrow in their Al-Rai
showroom and Al-Ahmadi Showroom from
2:00 pm till 08:00 pm.

Influenced by the brand’s roots and owing
to its strong heritage of masterful leadership,
the brand continues to exceed customer
expectations by presenting innovative oppor-
tunities to own the most universally admired
brand in Kuwait. The ‘way of the warrior’ serves
as a unique philosophy for Nissan Al-Babtain
to excel with a competitive edge and drive

more customers to be part of a lasting legacy. 
Nissan Al-Babtain is known for its persistent

creativity and immeasurable design concepts
that preserve brand integrity and steer its cus-
tomers towards enjoying a premium experi-
ence on every level. Intended for the people of

Kuwait to maximize on this window of oppor-
tunity, Nissan Al-Babtain urges everyone to
speedily take advantage of the special prices.
Visit Nissan Al-Babtain Al-Rai showroom this
Friday and appreciate the world of difference
of driving inside of a globally esteemed brand.

Nissan Al-Babtain welcomes you tomorrow 

Britain at risk of leaving 

EU on ‘WTO terms’


