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KUWAIT: Indian EPC companies have been
awarded contracts worth over KD 1.8 billion ($5
billion) over the last two years in Kuwait, said
Indian Ambassador Sunil Jain yesterday.
Addressing a conference on “Presence of Indian
EPC (engineering, procurement and construc-
tion) Companies in Kuwait and Their Role in the
Developmental Process of Kuwait” organized by
the Indian Embassy in Crowne Plaza Hotel yes-
terday, Jain said the event would provide an
overview of the projects being executed by the
Indian companies in Kuwait and their areas of
specialization to execute further projects in the
country.

The embassy organized the conference as a
precursor to ‘Make in India week’ which is sched-
uled to be held in Mumbai from February 13-18,
2016. “The week-long event will offer access,
insights and opportunities to connect and col-
laborate with India global industry leaders,
experts and academicians etc,” the ambassador
said. 

“I urge our Kuwaiti friends among the busi-
ness fraternity and various stakeholders here to
participate in this event that will showcase the
‘manufacturing growth story of India,’” Jain said.
“It is noteworthy that that notwithstanding the
decline in the crude oil prices, Kuwait is going
ahead with its planned developmental projects,”
he stated.

Talking about the bilateral relations, the
ambassador said India-Kuwait relations are his-
torically close, warm and friendly. “Our engage-
ment has been multi-faceted and continues to
grow. India has consistently been among the top
ten trading partners of Kuwait,” he said. Total
bilateral trade between the two countries stood
at $14.58 billion during the financial year 2014-

2015. India’s imports from Kuwait were worth
$13.38 billion while India’s exports to Kuwait
were $1.19 billion during the last two years.

KIA investment
“It is heartening to learn that the Kuwait

Investment Authority (KIA) has made substantial
investment in India in October 2015 through an
IPO floated by Interglobe Aviation that operates

IndiGo Airlines. The KIA has also announced last
week an investment of $300 million in GMR
Infrastructure that operates the Indira Gandhi
International Airport in New Delhi. This shows the
confidence KIA has in Indian economy,” he said.

Talking about Indian economy, the ambassa-
dor said, “In an environment where economic
growth is modest, India today stands as a bright
spot among the global economies. The
International Monetary Fund (IMF) has projected
India’s growth for 2015 at 7.3 percent which is
forecast to grow to 7.5 percent in 2016,” he said.

Foreign direct investment (FDI) inflows to
India during 2014-15 reached $44 billion. The
Indian government has set an ambitious dead-
line of 2016 for implementing the goods and
services tax (GST). A clear cut roadmap for lower-
ing the corporate tax from 30 percent to 25 per-
cent over the next four years has been laid
down.

As a result of these measures, India has
moved up in its rankings on a global index of the
world’s most competitive economies compiled
by World Economic Forum underlining the
vibrancy of India’s economy. Similarly, Ernst &
Young ranked India as No 1 attractive invest-
ment destination globally and IMF ranked India
as No 1 among the world’s fastest growing
economies. Moody’s Ratings revised India’s sov-
ereign rating outlook to ‘positive’ from ‘stable’. 

The representatives of Indian EPC companies
such as TERI (The Energy and Resources Institute
(TERI), Larson and Toubro,  Simplex Projects
Limited, Kalpataru Power Transmission Ltd,
ShapoorjiPallonji, Punj Godrej, Afcons
Infrastructure Ltd, Dodsal Group and Essar
Projects Ltd  gave presentations on the projects
being executed by them in Kuwait and highlight-
ed their areas of specialization. 

About 100 representatives from Kuwaiti EPC
companies, senior Kuwaiti officials and busi-
nesspersons attended the conference. Indian
EPC companies are executing various projects in
the areas of oil & gas sector, housing, hospitals,
universities, power transmission etc. 
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Conference sheds light on role of Indian EPC companies

A general view of the audience attending the conference.

Indian Ambassador Sunil Jain makes his
opening remarks during the conference.

ABU DHABI: The annual Sheikh Khalifa
Excellence Award (SKEA) was presented
yesterday by Sheikh Hamed Bin Zayed Al-
Nahyan, chief of the Abu Dhabi Crown
Prince’s Court at a glittering ceremony at
Emirates Palace Hotel in Abu Dhabi. The
award is given to both government and pri-
vate companies and organizations who set
and follow the best all round business prac-
tices in various fields.

This year ’s winner included UNB,
Emirates Islamic Bank, Mafraq Hospital and
Lulu Hypermarkets. Ashraf Ali MA, Executive

Director of Lulu Group received the award
on behalf of Lulu Hypermarket. Speaking to
the media, Ali said, “We at Lulu have always
believed in setting new benchmarks in
retailing and always try to do innovative
things in all sphere of our business activi-
ties.” Lulu hypermarket is the only retailer to
be selected for this prestigious award. “We
are very proud and honored to have been
selected by the SKEA jury and would like to
take this opportunity to thank all our loyal
shoppers and business associates for their
continued support,” he added.
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KUWAIT: Ahli United Bank held its weekly
draw of Al-Hassad Islamic Saving program
on December 2, 2015. This program offers
the biggest prize amount to the largest
number of winners. The prize program suc-
ceeded in becoming the first and only prize
account in Kuwait compliant with the
Islamic Sharia principles. The program has
been developed to fulfill the needs of the
Bank customers and increase their oppor-
tunities in winning sizeable and attractive
prizes in addition to enjoying the latest
banking advantages that Ahli United Bank
provides.

On this occasion, the bank issued the
following press release: Al-Hassad Islamic
Saving program offers the highest amounts
of prizes which amount to KD 3.4 million
per year. This Program also offers 26 weekly
prizes, with the highest number of weekly
winners. The Islamic Hassad Saving
Account may be opened by the lowest
amount to open an account, which is KD
100. The winner of the weekly grand prize
in the amount of KD 25,000 is: Faisal Zaid
Al-Zaid.

The winners of the KD 1,000 prize each:
Abdulla Mohammed Al-Qoud, Al-Fahdah
Abdulraheem Al-Zaabibharat Bhushan
Singh, Suad S A Abumarzouq, Khaled

Abdulaziz Al-Bahar, Mohammed Ibrahim
Mohammed,  Maryam Ahmed Abdulah Al
Sharqawe, Sarah Mansour Al-Mutairi ,
Yousef Reza Othman,  Al-Mohsen Ismail Kh,
Ali Taleb Mohammad fatemah Jamal
Basharah, Jassem Mohammed Ashoor,
Sahar Ali Shweikeh, Ali Ismaeil Ahmad,
Abdulaziz Jaber Galy, Mohammed
Abdulhadi Al-Wazan,  Georgios Fotiou,
Mohsen Ali Mohsen, Eman Ahmed, Samer
Mounir Zaky, Karima Abdulhussain Al-Helli,
Isa Abduljabbar Isa, Vanessa Maureen
Codd, Ahmed Ebrahim A. Latif. 

The prize program of “Al-Hassad Islamic
Saving” from Ahli United Bank offers a
weekly grand prize worth KD 25,000 in
addition to 25 weekly prizes worth a total
of KD 25,000 distributed to 25 prizes, KD
1,000 for each winner.

In addition, prizes of Al-Hassad Islamic
saving program from Ahli United Bank offer
four quarterly grand prizes announced in
quarterly draws. Each is a “Salary for Life”
prize which is worth KD 25,000. In general,
Ahli United Bank continues to offer innova-
tive tools and means to meet the needs of
its customers to match the bank’s long his-
tory of distinctive services which extend
over 73 years during which the bank man-
aged to take the lead among local banks.
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KUWAIT: More than 125 people gathered in
Kuwait yesterday for HSBC’s 18th Middle East
Economist Roadshow. The event, held at the
Marina Hotel saw David Bloom, Global Head of
Foreign Exchange Strategy, and Simon Williams,
Chief Economist, CEEMEA, discuss the most
important global and regional trends shaping
the Middle East’s economies. Each year, the road-
show visits Abu Dhabi, Dubai and Riyadh, before
making stops in Qatar, Kuwait and Oman.

Simon Williams said:  “The balance sheets of
the Middle East oil producers are strong enough
to absorb the terms of trade shock. However
large the deficits may get, they are going to be
funded. The dollar pegs are going to hold. We
fear this is not a cyclical dip in oil prices, but a
change in cycle. A structural shift. The boom era
may be done, more difficult times lie ahead.

While there is no crisis on the horizon, the
terms of trade shock is too large to ignore.
Deficits approaching half a trillion dollars over
2015-17 mean that spending will be cut, interest
rates will rise and growth will slow markedly. The
wealth that Kuwait commands leaves it better
placed than many of its peers, but even here the
downturn in activity will be marked. Capital and
current spending growth will slow, investment in
the energy sector will reverse, and the dollar-dri-
ven appreciation of the currency will undermine
competitiveness. The answer is structural reform,
and I can see some changes already being intro-
duced. But it is a long and difficult process.
Leadership will be key.” 

David Bloom said:  “The start of a Fed tight-

ening cycle will not be US dollar (USD) positive
in our view.  Like other countries that have had
to quickly reverse their post-crisis rate hikes,
the Fed’s cycle will likely be shorter than before.
If this is due to low inflation, the USD should
fall  against both Emerging Market and

Developed Market FX.
So far, the ECB has successfully managed to

weaken the euro (EUR), but fighting any EUR-
USD upside may be more difficult, given that it
faces several crucial self-imposed constraints that

make a large-scale expansion of the quantitative
easing (QE) program difficult. We see EUR-USD at
1.20 by year-end 2016. The consensus in markets
is for further Bank of Japan (BoJ) easing, given
stubbornly low inflation in Japan. However, we
do not share this view, and think that large-scale

QE is reaching its limits of effectiveness. This,
combined with technical and political difficulties,
means we see the BoJ holding off on further eas-
ing. We therefore change our USD-JPY forecasts,
to 115 in Q4 2016, from 125.

HSBC’s hosts 18th ME Economist Roadshow in Kuwait

KUWAIT: Qalaa Holdings (CCAP on the Egyptian
Exchange, formerly Citadel Capital) released its
consolidated financial results for the quarter end-
ing 30 September 2015, reporting revenues of
EGP 2,051.2 million, up 19 percent compared to
the same quarter last year. On a nine-month basis,
revenues climbed 31 percent y-o-y in 9M2015 to
EGP 6,085.5 million.  Revenue growth in the
9M2015 was driven by both cement manufactur-
ing arm ASEC Cement and energy distribution
business TAQA Arabia. TAQA Arabia posted a 36
percent rise in revenues to EGP 1,713.2 million in
the period, while ASEC Holding saw its top line
grow 30 percent to 2,338.6 million. Together, the
energy and cement divisions contributed some
69 percent of total revenues in 9M2015. Qalaa
also began the full consolidation of ASCOM in
3Q2015, with latter contributing EGP 162 million
to Qalaa’s top-line.

EBITDA for the third quarter declined 9 per-
cent y-o-y to EGP 214.5 million compared to
3Q2014, the first decline following its upward pro-
gression from 1Q2014 through 2Q2015. The
decrease comes on the back of several factors,
including Qalaa’s exit from Misr Cement Qena -
which had been positively contributing to the
share of associates account above the EBITDA
line; 3Q2015 witnessing two Eid Holidays - Eid El
Fitr and Eid El-Adha - leading to less working days
during the quarter; and Sudan’s Al-Takamol facing
temporary fuel shortages during 3Q2015, all of
which have consequently affected cement rev-
enues and EBITDA, with the latter coming in lower
by EGP 67 million q-o-q. Factoring out the decline
in the cement sector’s contribution, Qalaa’s
3Q2015 EBITDA would stand at EGP 280 million,
up 19 percent y-o-y. On a nine-month basis, Qalaa
posted EBITDA growth of 71 percent y-o-y to EGP
779.6 million. 

Divesting non-core investments
On the restructuring front, Qalaa continues to

press forward with its strategy of divesting non-
core investments across its footprint, with several
exits concluded during the nine-month period
and more recently in the fourth quarter of 2015.
In 2Q2015 Qalaa concluded the sale of its 27.5
percent stake in Misr Cement Qena, while in
4Q2015 the company further reduced its expo-
sure to the cement industry with its business unit
ASEC Cement divesting its stakes in subsidiaries
ASEC Minya Cement and ASEC Ready Mix.
Meanwhile, the company’s Agrifoods business
unit Gozour has signed sale and purchase agree-
ments (SPAs) for the sale of 100 percent of confec-
tioner Rashidi El-Mizan as well as for the divest-
ment of RIS assets in Sudan and El-Misrieen in
Egypt. Finally, business unit Mashreq has signed
an agreement with the General Authority of the
Suez Canal Economic Zone for the transfer of a
concession contract. 

“We are pressing ahead with plans to divest
assets that will allow us to deleverage and devote
maximum attention to high-growth businesses in
sectors that are vital to the development of our
region such as refining, energy distribution and
transportation & logistics,” said Qalaa Holdings
Chairman and Founder Ahmed Heikal. “We
remain firmly committed to growing our invest-
ments in ERC - Egypt’s largest in-progress private-
sector megaproject due to begin production in
2017 - and TAQA Arabia which is pursuing excit-
ing new opportunities in gas distribution, electric-
ity generation and renewable energy alike.  In par-
allel we are also looking for opportunities to
unlock shareholder value at subsidiaries including
ASCOM and Rift Valley Railways that have strong
growth outlooks,” he added.  

Substantial deleveraging
“The sale of ASEC Cement’s Egyptian assets

alongside other transactions will fundamentally
re-shape Qalaa’s financials, giving more weight on
both our income statement and balance sheet to
ongoing operations at our energy and mining
units and setting the stage for the transformative
impact of ERC,” said Qalaa Holdings Co-Founder
and Managing Director Hisham El-Khazindar. “The
near-full impact of the substantial deleveraging
that accompanies these transactions will be felt in
our 4Q2015 and 1Q2016 financials.”

The company reported a net loss after tax and
minority interest of EGP 125.5 million in the third
quarter of 2015, a two-fold increase compared to
3Q2014’s loss of EGP 59.5 million. The widening of
losses y-o-y owes primarily to an increase in bank
interest expense by EGP 30 million related to
ASCOM’s consolidation, as well as an increase of
EGP 27 million in booked provisions related to
ARESCO and ASEC Automation. On a nine month
basis, however, bottom-line losses narrowed by 31
percent to EGP 322.4 million compared to 9M2014
figure of EGP 470.1 million. It is worth noting that
during 9M2015 the company booked charges
totaling EGP 120.5 million in discontinued opera-
tions, c.EGP 74 million are related to Agrifoods
business units that have either been exited in the
fourth quarter or are earmarked for sale.

Key elements
Meanwhile, total debt levels excluding ERC

and RVR declined to EGP 6.63 billion on the back
of continued deleveraging, with debt reduction
to further accelerate in FY15 - by c. EGP 1.2 billion
- post the sale of ASEC Minya and Rashidi El-
Mizan. ERC’s total debt climbed to EGP 8.8 billion
as at 30 September, 2015, on the back of draw
downs totaling EGP 2.07 billion during the third
quarter of 2015. Construction at ERC is well
underway with 76 percent progress as of
November 2015 and with on-spec production to
commence by the second half of 2017. 

SHANGHAI/BEIJING: China said yes-
terday it would cut some import and
export taxes next year to boost its ail-
ing trade sector, raising concerns that
cheaper Chinese products could
exacerbate a global oversupply of
basic materials such as steel and
chemicals. Trade tensions are already
growing with Europe and the United
States which have accused China of
dumping steel on world markets, and
industry experts said the tax breaks
on other types of steel, iron and other
products could aggravate supply
gluts. The intense pressure facing
Chinese manufacturers was clear in
data early in the day which prompted
worries that the world’s second-
largest economy could be falling into
a Japan-style deflation trap.
Companies slashed prices for the
45th month in a row in November as
they struggled to sell their goods,
with the producer price index (PPI)

down 5.9 percent from a year earlier,
the fastest since the global financial
crisis. The weak price report came on
the heels of trade data on Tuesday
which showed China’s exports fell for
the fifth consecutive month in
November while imports contracted
for the 13th month straight, casting
doubt on hopes that the cooling
economy would stabilize in the
fourth quarter.

Nonetheless, basic material
exports were relatively strong, as
weak domestic demand spurs firms
to redirect cargoes abroad. “We think
it’s a longer-term dynamic playing
out: China exporting its surplus to the
Western world,” said ANZ analyst
Daniel Hynes, referring to a 15 per-
cent surge in unwrought aluminum
and product exports to 450,000 tons
in November. China’s oil refiners
shipped a record amount of fuel
products in the first 11 months of the

year, aluminum processors sold their
second-highest tonnage ever and
steelmakers increased exports by 22
percent to a new record.

The export tax cuts will apply to
steel billet (bars) and pig iron, lower-
ing them to 20 percent and 10 per-
cent, respectively, from the current 25
percent effective Jan. 1, the Ministry
of Finance said yesterday. Export tar-
iffs on phosphoric acid and ammonia
also will be eliminated. Taxes also
would be adjusted to encourage
imports of advanced equipment,
energy raw materials, and some com-
ponents.

Strong deflationary forces
While higher equipment and raw

material imports could be a boon for
China’s trading partners and some
Western firms, the policy move raised
concerns that China hopes to ease
pressure on its embattled heavy

industrial sector by sending more
excess production abroad. The price
deflation in China’s industrial sector is
in part a reflection of slumping global
commodity prices since 2011, but
also highlights weaker demand for
basic construction materials at home
following an extended downturn in
the property market.

And with a large inventory of
unsold homes discouraging new
construction and investment, much
of the heavy industrial build-out in
steel, cement and other materials
created to serve China’s housing
boom in the 2000s now has
nowhere to go. “Alarmingly, the GDP
deflator, a broader measure of price
changes in the economy, declined
0.7 percent y/y in Q3, indicating that
China has entered a deflationary era,”
wrote Liu Li-Gang and Louis Lam,
economists at ANZ Bank in Hong
Kong in a note. —Reuters

China’s export tax cuts may worsen global steel
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ABU DHABI: Sheikh Hamed Bin Zayed Al-Nahyan, chief of the Abu Dhabi
Crown Prince’s Court presents the SKEA award to Ashraf Ali MA, Executive
Director of Lulu Group. Also seen are Mohamed Thani Murshed Ghannam Al-
Rumaithi, Chairman of Abu Dhabi Chamber and His Excellency Saeed Abdul
Jalil Al-Fahim, Chairman of the Higher Committee of SKEA.

Simon Williams


