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KUWAIT: Gulf Bank held its Al Danah daily draws
on August 9th, 2015 announcing the names of its
winners for the week of August 2nd to August 6th,
2015. The Al Danah daily draws include draws each
working day for two prizes of KD1000 per winner.  

The winners were: 
(Sunday 2/8) :  Yousef  Mohammed Al i  Al -

Tarakmah, Parmindar Singh Chada
(Monday 3/8): Noor Matar Ramadan Al-Enizi,

Ebrahim Mohammed Al-Awadhi
( Tuesday 4/8): Ahmed Abdulrasool Abdullah

Khalaf, Hanan Farazan Hani Qarqamaz.
( Wednesday 5/8): Yousef Suliman Yousef Al-

Omar, Bashayer Radwan Hassan Makamis.
(Thursday 6/8): Meshal Ahmed Jassem Al-Jarki,

Souheir Abdulrahman Abdelghani Abouzain.

Gulf Bank’s Al Danah 2015 draw lineup includes
dai ly  draws (2 winners per  work ing day each
receive KD1000). Al Danah’s 3rd Quarterly draw will
be held on 17 September (KD500,000, KD125,000,
and KD25,000). The final Al Danah draw for the
Million Dinars will  be held on 7 January, 2016
whereby the Al  Danah M i l l ionaire  wi l l  be
announced alongside winners of KD250,000 and
KD 50,000.

Seven reasons why the Al 
Danah account is the best:

1) Each year, every eligible account holder gets
the opportunity to win Kuwait’s single biggest
cash prize of KD 1 Million

2) Customers’ chances are calculated on a daily
basis and added up for every draw. 

3) Gulf Bank is the only bank in Kuwait to transfer
all of its customers’ Al Danah loyalty chances
from the previous year into the next one.

4) The Al Danah account gives away the highest
amount of prize money 

5) The daily draw has two winners drawn for
every working day, each receiving KD 1,000.

6) With 64 draws a year, and up to 532 winners,
Gulf Bank’s Al Danah account offers you the
highest number of draws and winners

7)  Al Danah account also offers customers the
best quarterly prizes, with quarterly prizes
ranging from KD25,000 up to KD500,000. 

Open an account and Deposit now to Win Big,
Live big, with Al Danah 2015. 

Al Danah also offers a number of unique servic-
es including the Al Danah Deposit Only ATM card

which helps account holders deposit their money
at their convenience; as well as the Al Danah calcu-
lator to help customers calculate their chances of
becoming an Al Danah winner. 

Gul f  Bank ’s  Al  Danah account  is  open to
Kuwaitis and all residents of Kuwait. Customers
who open an account and/ or deposit more will
enter the draw within two days. To take part in the
Al Danah 2015 upcoming yearly draw, customers
must have an Al Danah account containing at least
KD 200. To be part of the Al Danah draws, cus-
tomers can visit one of Gulf Bank’s 58 branches,
transfer on l ine,  or call  the Customer Contact
Center on 1805805 for assistance and guidance.
Customers  can a lso log on to  w w w.e -
gulfbank.com/aldanahwinners, to find out more
about Al Danah and who the winners are.

Gulf Bank announces winners of Al Danah daily draws 

KUWAIT: Agility yesterday announced its financial
results for the second quarter of 2015, reporting a
net profit of KD 13.5 million, an increase of 5% com-
pared to the second quarter of 2014. Earnings-per-
share stand at 11.79 fils. EBITDA stands at KD 25.5
million, a 1% increase compared to Q2 of 2014. 

“The global logistics market is a mixed bag in
terms of growth, with continued sluggishness in
China and Europe; and ongoing pressure on rates. In
this environment, we are pleased to report that
Agility continues to post steady growth in profitabil-
ity. Agility’s Global Integrated Logistics business con-
tinues to drive margin expansion through commer-
cial transformation, financial discipline, and produc-
tivity improvements powered by technology,” said
Tarek Sultan, Agility’s CEO. “Agility’s Infrastructure
group of companies, which capture investment
opportunities in niche logistics-related segments in
emerging markets, each have their own strategy.
Across the board, however, there is an emphasis on
improving efficiency and growing potential through
regional and customer expansion.”  

Agility’s Global Integrated Logistics
Revenue for Agility Global Integrated Logistics

(GIL) for the second quarter of 2015 was KD 259.0
million, a 4% decrease from Q2 of 2014; GIL’s rev-
enues were negatively impacted by currency
volatility. Adjusted at constant currency rates, GIL
revenues have decreased by 1% compared to the
same period last year. This slight revenue decline is
a result of the general logistics market performance
and also the planned end of some large contracts.

The freight forwarding market showed mixed
performance in the second quarter of the year rela-
tive to the beginning of the year, with a softer air
freight market and consistent ocean freight market.
The contract logistics market, especially in emerg-
ing economies, continues to grow however. This
growth in contract logistics demand, coupled with
improved yields in Agility’s air freight business, and
better commercial disciplines, has resulted in mar-
gin expansion within GIL. Net revenue has
increased by 1% (adjusted at constant currency
rates: +3%), with margins expanding from 24% in
Q2 2014 to 25% in Q2 2015. 

GIL’s road map remains consistent. First, contin-
ue to drive commercial improvement through a
trade lane and sales force management approach.
Second, continue transforming the underlying busi-
ness through ongoing technology, process and
management improvements. Third, maintain finan-
cial discipline and a lean and agile structure that is
in-line with business needs. “We feel confident in
both our strategy and in our investment in building
the disciplines to execute the strategy,” said Tarek
Sultan.

Agility’s Infrastructure Group
Agility’s Infrastructure companies contributed

KD 71.1 million to second quarter 2015 revenues.
Net revenues for this group of companies showed
an 8% increase over the same period last year.
Agility Real Estate, the largest contributor in the
group, grew its revenues by 10% in Q2 2015, com-
pared to the same period in 2014. Other
Infrastructure companies have also reported
healthy growth in this quarter and are making
progress in new customer acquisition and geo-
graphic expansion.  “The infrastructure group will
remain an important and growing contributor to
the group’s profitability, with each entity pursuing
its individual strategy to grow and expand. Most
have a strong foundation in the Middle East, and
are actively engaging with opportunities to grow in
the region, Africa, and elsewhere,” said Sultan.  

Recap of Financial Performance for Q2 2015
Agility’s net profit stands at KD 13.5 million, a 5%

increase from KD 12.8 million in Q2 2014. EPS
stands at 11.79 fils, compared to 11.18 fils a year
earlier. EBITDA stands at KD 25.5 million, a 1%
increase from the same period a year before. 

Agility’s revenues for Q2 2015 are KD 328.4 mil-
lion, a decrease of 4% from KD 341.7 million in the
same period in 2014. Agility’s net revenues have
increased by 3% over the same period. 

GIL’s revenue stands at KD 259.0 million, adjust-
ed at constant currency rates represents a decrease
of 1% compared to the same period in 2014  (a 4%
decrease on a reported basis). 

Infrastructure’s revenue was KD 71.1 million

compared with KD 72.7 million in Q2 2014. The
Infrastructure group’s NR has shown an 8% increase
over the same period last year. Agility enjoys a
healthy balance sheet, with a net cash position of
KD 17 million as of 30th June 2015.

“The external market environment will continue
to be a challenge for the foreseeable future with
economic growth slowing in some countries, but
improving in others. While we cannot control these
external factors, we will be strategic in our invest-

ment choices, focusing on countries, verticals, and
products that have long-term potential. We will also
continue to drive internal transformation efforts to
operate more effectively and profitably, within indi-
vidual businesses and as a company overall,” said
Tarek Sultan. “As always, I would like to thank our
team of 20,000+ employees for their commitment,
our 60,000 customers in more than 100 countries
for their patronage, and our partners for their ongo-
ing engagement and support.”KUWAT: Al Ahli Bank of Kuwait (ABK)

announced yesterday the second winner of
its exciting “Spend and Win” summer cam-
paign prize draw, for July card spends. Mrs
Wedad Ebrahim, the first prize winner from
Head Office branch and Saad Mohammed,
the second prize winner also from the Head
Office branch both received their prizes fol-
lowing the draw held on the10th August,
under the supervision of the Ministry of
Commerce.

By spending a minimum of KD 100 from
the 1st of June until the 31st of August,

ABK cardholders will receive the chance to
win back their total spend values up to KD
3,000 in the summer campaign’s three
monthly draws. Customers with ABK Credit
and Prepaid cards are all eligible to enter
the draws.

ABK cardholders still have a chance to
participate and win in the remaining draw.
The final prize draw will take place in
September for cardholders’ August spends. 

For more information on Al Ahli Bank of
Kuwait please visit www.eahli.com, contact
an ABK representative via ‘Ahli Chat’.

KUWAIT: “FTC” Federal General Trading &
Contracting Co., exclusive distributor of
APOLLO Tyres in Kuwait, recently intro-
duced new high performance SUV sum-
mer tyres Apterra H/P.

The new tyre, which is being intro-
duced globally, has been developed by
the Global PV R&D Centre of Apollo Tyres
Ltd based out of the Netherlands.

Ashish Tandon, General Manager of
Federal General Trading & Contracting
Co., explained that the new tyre is a high
performance tyre which would cater to
the growing number of SUV and
Crossover owners in Kuwait. 

The entire product range of Apollo for
the SUV and 4X4 segment, is marketed
under the Apterra name.  Apterra A/T
would be offered for all terrain driving,
where as Apterra H/T will be specially
made for highway driving.  The range will
be further expanded and more tyres with
a higher speed index will be added to
the Apterra range, with a focus on
increasing the market share in this grow-
ing vehicle segment.

Apterra H/P tyres unique features:
• Super silent (innovative noise reduc-

tion technology)
• Enhanced wet handling & braking

(unique anti skid technology during
rain), optimum traction 

• Fuel saver
• Precise steering response & high

degree of stability on the road 
• Safe high speed cornering
• Longer tyre life  

The Apterra H/P tyres sizes available in
Kuwait are:

215/70 R16 100H
215/65 R16 98H
225/60 R17  99H 
235/70 R16 105H
235/65 R17  108H XL 
235/60 R18 107V XL 
245/60 R18 105H 
255/55 R18 109V XL
Apterra H/P range along with other

Apollo tires ranges are available at FTC
dealers across Kuwait and Apollo outlet
in Canada Dry str, opp. Arabic Cafeteria.

Agility releases Q2 
financial results for 2015

ABK announces second winner 
in the ‘Spend & Win’ campaign

Ashish TandonSatpal Singh

Apollo introduces
Apterra H/P Tyres

NEW YORK: Any day now, David Murdock, the
92-year-old owner of Dole Food Co, will find out
whether his decision to go to trial to defend the
terms of his 2013 buyout of the company was
heroic or foolish. It was certainly unusual, and
could lead to one of the biggest judgments ever
in Delaware’s Court of Chancery, a leading venue
for corporate disputes.

Dole faces two kinds of legal actions that
have been combined because they both allege
the buyout price was too low. A small group of
hedge funds have brought a so-called appraisal
action, which is being tried alongside a share-
holder class action lawsuit.

While appraisal actions sometimes go all the
way to trial, shareholder class actions almost
never do, usually ending with quick settlements.
Increasingly, companies see the lawsuits simply
as part of the cost of corporate dealmaking.

But Murdock, a high school dropout and self-
made billionaire, is having none of that. He
fought the actions  all the way through a two-
week trial that began in February in Delaware,
where California-based Dole is incorporated.
During the proceeding, Murdock even took the
stand to face two days of aggressive question-
ing, despite his age and poor hearing. The share-
holders have not backed down either. They are
led by plaintiffs’ attorney Stuart Grant, who has
wrested multimillion dollar settlements from
News Corp and Goldman Sachs, among others,
in some of the few cases that have actually gen-
erated big wins for shareholders.

In the Dole case, investors are seeking to
nearly double the $13.50 a share Murdock paid
for the company, one of the world’s largest pro-
ducers of fresh fruit and vegetables. If they pre-
vail, Dole and Murdock could have to put up as
much as $1 billion-on top of the $1.2 billion
already spent on the buyout. That possibility has
prompted Moody’s to warn that it could cut
Dole’s already junk credit rating, just as the com-
pany needs cash to pay for new ships and invest-
ments in plantations. A ruling from Vice
Chancellor Travis Laster is expected imminently.

America’s oldest CEO
At the time of the November 2103 buyout,

which shareholders approved by a slim margin,
Murdock was chairman and CEO of the fruit
importer and owned 40 percent of its stock. In
court, Grant painted Murdock - America’s oldest
CEO, according to information service FactSet -
as scheming to drive down the stock price to the
point where he could take the company private
on the cheap, then bullying his board to accept
the deal.

Murdock has denied the allegations. “We did
a fair and honest transaction that is being made
to look now like I was a dirty skunk that did all of
this damage,” he testified. Murdock told the
court he paid generously for Dole, and that he
pursued the deal not for personal gain but to
combine the food producer with a North
Carolina research center he established to
unlock the secrets of nutrition and longevity.

During the trial Murdock testified about his
unusual memory, saying he could recite dozens
of poems, and claimed he could still run as fast
as ever. The appraisal action part of the case was
brought by funds affiliated with Merion Capital,

Hudson Bay Capital, Magnetar Capital and
Fortress Investment Group. Together the funds
scooped up nearly 20 percent of Dole stock just
before the deal closed, with an eye to pursuing
legal action. Kevin Abrams of Wilmington-based
Abrams & Bayliss is representing a majority of
the appraisal petitioners, and Grant represents
some as well.

Appraisal actions were to protect long-term
investors who had merger deals forced upon
them. However, Delaware court rulings have
allowed short-term investors to seek appraisals
even if they purchased the stock after the dead-
line to vote on a deal. In recent years, investors
have bought stock in companies being acquired
just prior to deals closing, specifically so they can
bring appraisal actions.

The cases can bring generous settlements or
judgments. And even if the deal price is found to
be fair, interest on the stock being appraised
nevertheless accrues at 5.75 percent, generating
a relatively good return whether or not the
action has merit. In recent years appraisal cases
have boomed. Hedge funds focused on
“appraisal arbitrage” have generated up to 20
percent annual returns, often through private
letters and quick settlements that never reach
the court. Critics deride the suits as a get-rich-
quick ploy by “M&A pirates.”

Battling the laws
Dole has also taken the fight outside the

courtroom, lobbying Delaware officials to
amend laws that Murdock believes incentivize
shareholder actions - even if the changes come
too late to help Dole.

In December 2013, hours after Dole signed a
15-year lease deal with the Port of Wilmington,
assuring steady revenues for Delaware and some
850 jobs in the state, Andrew Lippstone, the
governor’s general counsel, wrote to Dole’s gen-
eral counsel Genevieve Kelly. According to docu-
ments obtained from an open records request,
he passed along a list of Delaware legal experts
who proposed changes to the state’s corporate
law.  “Happy to discuss next steps at your con-
venience.”

Soon after that, the company began pushing
for changes to Delaware’s corporate laws. Dole
wanted to discourage the hedge funds from
“buying lawsuits,” as the company saw it, by lim-
iting appraisal to long-term investors and cut-
ting the interest incentive.

Kelly threatened to retaliate if Dole did not
get the changes it wanted. In a September email
to the governor’s chief of staff, she wrote that
hedge funds pursuing appraisal “show compa-
nies why there is a need to re-incorporate in
more business friendly states.”

Kelly got more specific in an email to Reuters:
“we have communicated that Dole will incorpo-
rate elsewhere if changes are not made.”

Lawmakers have said they anticipate action
next year, most likely aimed at modifying the
appraisal interest. The change will come too late
to benefit Dole, but it would likely undercut the
“appraisal arbitrage” that has attracted so many
hedge funds. Meanwhile, Murdock is optimistic
he will prevail in court. “I’ve been in a lot of
fights,” he testified during the case. “You’d be the
first one I ever lost, if I lose.”  — AP

America’s oldest CEO puts his 
Dole buyout to high-stakes test


